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Providing�Nevada�industries�with�the�resources�for�higher�performance�
1�800�637�4634��� �����www.NevadaIE.com�
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ExporTech�Program�

Developing�Strategies�for�International�Markets�

Export sales are the fastest growing segment of the market!
Get started in Three Months with ExporTech 

ExporTech  
� Helps small & mid-sized companies to enter or expand in global markets 
� Assists in the development of a customized international growth plan, vetted by experts 
� Leads companies through a facilitated process that prepares them for profitable growth in global markets 
� Connects C-level staff with reputable resources; reduces overhead required to find qualified assistance 

Unlike a static classroom environment, ExporTech is customized to the specific learning needs of participants and 
produces an international growth plan for each company. Participants work with international business experts to 
refine their international strategies, and develop a robust plan in three months for immediate implementation:  

�

ExporTech series dates:  Location:
February 4, 2010 �  March 4, 2010 �  April 8, 2010  DRI 
8:30am – 5:00pm       755 E Flamingo Rd 
Price: $750 per company      Las Vegas NV 89119 

Program size limited to eight qualified companies to provide sufficient time and attention  
to each company’s specific situation and needs. 

Application & online assessment available on our website www.NevadaIE.com
For more information contact:   Terry Culp 

    702-895-2615 
Tculp@NevadaIE.com
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